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Machiavellianism is a combination of a behavioural 
strategy characterised by the tendency to 
manipulate and exploit others, and a worldview 
resting upon cynicism and opportunism. The aim of 
our study was to explore the extent to which highly 
machiavellian people tend to trust others, 
reciprocate favors, and retaliate in answer to the 
harm they receive from others. 

Introduction Results 

  

1. Participants:  
 
    144 students of the University of Pécs (n. of women: 

70 n. of men: 74) between the age of 18 and 30; all 
of them volunteers. 

 
 
2. Procedure: 
 
a) The level of Machiavellianism was measured by 

the Mach IV Questionnaire , developed by Christie 
and Geis. It consists of 20 statements. Participants 
have to mark on a seven-grade Likert-type scale 
the extent they agree with the statements. 

b) To measure the personal traits, we applied the 
Zuckerman-Kuhlman quiestionnare(ZKPQ). It 
consists of  99 items. The scales of ZKPQ are :the  
Acitivity, Agression-Hostility, Impulsivity Seeking, 
Neurocity, Sociability.  

c) To model everyday relationships, we used a 
modified version of the so-called Trust Game: a 
two-person experimental situation in which 
participants took part with a stranger as a partner. 
Tp measure retaliation, we modified the classical 
Trust game: instead of a 2 sessioned  game, we 
used an 8 sessioned game. 

Materials and methods 

 
1.We presumed that there exists a negative correlation 

between the level of Machiavellianism and the level of  
trust. 
 

2.We assumed a negative correlation between the level of 
Machiavellianism and reciprocity. 
 

3. We hypotthesized that there is a negative correlation 
between Machiavellianism and retaliation. 
 

Hypothesis 

1. Our first hypothesis has not been supported: we have found no 
significant correlation between the level of machiavellianism and 
the level of trust (r=-0,140, p =0,872) 
2. Our second hypothesis has been also supported; we found a 
significant negtive correlation between Machiavellianism and the 
level of reciprocity ( r= -0, 205 ,p= 0.014)  
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Discussion 
Our results show that there is no significant difference in the 
deposits made the first players between high and low Machs. We 
found, however, that as second players, high Machs tend to 
reciprocate the favors of the other player to a lesser degree than 
low Mach participants. The results also indicate that highly 
Machiavellian people don’t show a tendency to retaliate in answer 
to the unfair offer made by the partner. We assume that 
Machiavellians make decisions with cool-blood; they do not 
feel injustice but always recoprocate a little, regardless the 
amount of money they received from the partner.  

References 

Contact 

For further information, please turn to : 
The Evolutionary Psychology Research Group of Pécs 
www.evolutionpsychology.com 
 
Or contact the first author via the following e-mail address: 
szijjartolinda@gmailcom 
 
 
 
 
Tudományos képzés műhelyeinek támogatása a Pécsi 
Tudományegyetemen 
TÁMOP-4.2.2/B-10/1-2010-0029 

WILSON, D.S., NEAR, D. & MILLER, R.R.  1996. 
Machiavellianism: A Synthesis of the Evolutionary and 
Psychological Literatures. Psychological Bulletin, Vol. 119, No. 2, 
285-299. 
 
 
FEHR, E, FISBACHER U. 2004 Social norms and human 
cooperation  Trends in cognitive sciences Vo. 8. 184-189 
 
MCHOSKEY , J.W. 2004  Machiavellianism and personality 
disfunction – Personality and  Individual differences 
 

3. Our third hypothesis has been confirmed; we found significant 
negative correlation between retaliation and Machiavellianism( r=-
0,165, p=0.49) 
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